A leading home finance
group has based itself
on the Coast for the re-
gion’s burgeoning real -
estate industry, writes
Jason Oxenbridge .

1m._.m- James, nephew of long-

time Gold Coast resident Mar-
tin St James, is the founder of
the ~ Australia-wide brokering
group Guardian Home Loans and
Mortgage Ezy.

Mortgage Ezy lends more than
$300 million a year and has branch
offices in Sydney, Melbourne,
Adelaide and Perth. .

Its head" office is on the Gold
Coast at Chevron Island.

Mr James saw the huge growth
opportunities in real estate on the
Gold Coast and spent more than $5m
on property as part of a plan for
Mortgage Ezy and his mortgage bro-
kering group, Guardian Home Loans.
. Hesaid trends in the mortgage in-
dustry and property were following
closely the US lead with mortgage
brokers securinig an increasing share
of the mortgage market.

“In America very few people go to
a bank to take a loan on property.
The vast majority of mortgages are
arranged by a mortgage broker
accessing non-bank funding. In Aus-
tralia mortgage brokers are arranging
loans in record numbers,” he said.

More than $40 billion of loans are
expected this year.

“Also following overseas trends is
the enormous growth in non-bank
lending, with this sector showing the
fastest growth in the past year of near-
ly 50 per cent, compared with the
banks with just 19 per cent.

“The explosive growth of the Lo
Doc market, which allows borrowers
to obtain a loan without income veri-
fication, mirrors the US experience.

“Our Lo Doc program has been

: extended to provide loans to the em-
ployed as well as self-employed that
cannpot prove their income.

RIVATELY-owned Mortgage

House started in Parramatta in
Sydney and now has 25 branches
Australia-wide. )

Executive principal of Mortgage
House Southport, Robert Duncan,
said that because there was such a
large turnover of funds (around
$300m a month), the company can
offer a flexible loan package at a rate
usually much lower than banks.

“We are mortgage originators pri-

‘A mortgage alternative to bank loan

marily. This means we buy our funds

on the wholesale market and bring it -

to the public on a retail basis,” said

Mr Duncas. “If a loan falls outside’

our lending guidelines we are then
able to use our broker arm, Mortgage
House Broker Services, and place the
deal with up to 30 other lenders.

“Around 85 per cent of ourloans '
fit within our guidelines and there- -
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are with outside lenders.”

Peter
James
sees huge
growih on the

Mortgage House sponsors St Kil-
da in the AFL, the Sydney Kiogs in
the NBL, and the Brisbane Broncos
in the NRL.

Ninety per cent of Mortgage
House of Australia is owned by busi-
nessman Ken Sayer, while 10 per
cent is owned by Macquarie Bank

“We are non-bank home loan spe-
cialists and our motto is ‘Morigage
House, the banking alternative’,”
said Mr Duncan. .

“These loans are up to a maximum
of $300,000, or 80 per cent of the val-
ue of the property, and have given
these clients a way to buy their own
home or an investment property.”

Mr James said recent figures have
indicated a cooling of the housing
market overall in the wake of interest
rate rises last year.

‘With falls in the aumber of home-
building plans approved, many ex-
perts are tipping that rates may have
peaked, at least for the next year.
However, he said other surveys

d and busi confi-
dence had been at an all-time high for
the past decade, and this augured well

for demand for investment property.

N

“We are seeing an increasing num-
ber of Australians taking on
debt-withdrawing equity from their
i to fund i property
purchases,” said Mr James. .

“This, together with the home
ownership grant, has fuelled the
property market. .

“In Sydney and Melbourne this

growth has occurred for many
years, and growth now appears to
be slowing. However, in Queensland
property prices only took off afier
many years of growth in the major
capitals.

“Many people are looking further
afield from Melbourne and Sydney.

“They are buying holiday houses,
investment propexty, or are simply
cashing up their high-priced proper-.
ties and rek ing to Q land,
and the Gold Coast in particular.

“The last boom on the Gold Coast
was back in 1988.

“Over -this period the price in-
creases have beem modest in
comparison with other states.

“That boom eccurred on the back
of double-digit iaterest rates. That’s
why many believe high interest rates
do not necessarily mean flat growth
in prices on the Gold Coast.”




